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A well integrated player on the highway

Transport Corporation of India Ltd (TCI) is one of the largest integrated

players in the organised logistics industry providing Freight, supply chain,

warehousing solutions and shipping services.

e One of the largest integrated player with 9000 trucks, 1400 branch network,
5 ships and 11mn sq ft of warehousing space.

e Key beneficiary from implementation of Goods & Services Tax (GST),
which is expected to boost third party logistic players (3PL) business.

e Freight and supply chain business on a path to revival with improvement in
domestic macros.

e We factor earnings to grow at 21% CAGR over FY17E-FY19E.

e We are positive on TCI as implementation of GST is expected to provide
opportunities to scale up of business. We value standalone business at P/E
of 20x on FY19E and subsidiaries at Rs23/share to arrive at SOTP target price
of Rs280 with a Buy rating.

Indian logistics sector on cusp of change

Logistics sector is expected to witness a remarkable turnaround led by roll
out of GST, revival in domestic macro, exponential growth in the e-commerce,
higher infrastructure spending in roads projects, fast tracking of Dedicated
Freight Corridor (DFC) and initiatives like Make in India.

GST implementation...the game changer

Implementation of Goods & Services Tax (GST) will be a game changing
event for businesses in general and for organized logistics players. It will
provide a boost to warehousing, supply chain management and third party
logistic players (3PL) business. Lesser border checks/paper work would lead
to faster movement of trucks; Transit times and cost is expected to shrink by
20-30%.

TCI an integrated player...

TCI is an integrated player in logistic sector with a fleet of 9000 trucks, 1400
branch network and also manages coastal shipping with an owned fleet of 5
ships. Furthermore, the company provides 8 fulfillment services centers with
a delivery capacity of 100000/ day with a warehousing space of 11mn sq ft.
Freight and supply chain business on path to revival

TCI’s revenue growth from freight segment was modest at 2.4% CAGR over
FY10-16 due to inefficiencies in the sector and presence of large number of
unorganised players. TCI's Supply chain, Express and Seaway business
divisions grew by 10%, 17% & 17% CAGR, respectively. However, during
9mFY17 Freight business witnessed an improvement, with a growth of 8%
YoY. Further, supply chain and Seaway business witnessed a strong traction,
grew by 19% & 14% YoY, respectively. We factor revenue to grow at 15%
CAGR over FY17E-19E.

Valuation...Premium valuation to continue...

TCI has potential for scaling up of business as implementation of GST will
lead increased outsourcing of logistics services to third party players. We
factor earnings to grow at 21% CAGR over FY17E- 19E. We value standalone
business at a P/E 20x on FY19E and subsidiaries at Rs23/share to arrive at a
SOTP target price of Rs280 with a Buy rating.
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Market Cap (cr)

Enterprise Value (cr)

Outstanding Shares (cr)
Free Float

Dividend Yield

52 week high

52 week low

6m average volume (cr)

Beta

Face value

Shareholding % Q2 FY17
Promoters 66.1
FII's 23
MFs/Insti 9.0
Public 16.7
Others 59
Total 100.0
Price Performance 3mth
Absolute Return 44.9%
Absolute Sensex 7.7%
Relative Return*® 37.2%

Rs1, 856

Rs2,179

7.7

34.0%

0.5%

Rs244

Rs144

0.01

14

Rs2.0

Q3 FY17 Q4 FY17
66.1 66.1
22 22
8.9 8.6
17.2 17.1
5.6 59
100.0 100.0
6mth 1 Year
26.0% 41.1%
7.5% 15.2%
18.5% 25.9%

*over or under performance to benchmark index

300

TCI

Sensex Rebased

100 + T T T T

Apr 16 Jul 16 Oct 16 Jan 17 Apr17
Y.E Mar (Rs cr) FY17E FY18E FY19E
Sales 1,787 2,048 2,366
Growth (%) 10.7 14.6 15.6
EBITDA 161 192 225
Margins (%) 9.0 94 9.5
PAT Adj. 66 80 97
Growth (%) 12.9 20.0 21.9
Adj.EPS 8.8 10.5 12.8
Growth (%) 12.9 20.0 21.9
P/E 27.6 23.0 18.9
P/B 33 3.0 2.7
EV/EBITDA 13.6 11.5 9.9
ROE (%) 12.5 13.7 15.0
D/E 0.6 0.6 0.6
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Analyst
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Valuations...

TCI witnessed a re-rating in valuation during FY14-15
led by strong earnings growth of 20% CAGR over FY13-
FY15. Currently TCI is trading at one year forward P/E
22x, which is 38% premium to last 3 year average.
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Source: Company, Geojit Research

Re-rating in valuation boosted by passage of GST...
The re-rating in valuation of logistic players including
TClI is largely attributed to passage of GST bill, a major
reform which was long pending. Implementation of
GST would lead to rationalizing of taxes on production,
distribution and inventory management. This would
lead to consolidation of warehouses and shift towards
hub and spoke distribution model. Larger warehouses
and borderless movement of goods will lead to higher
tonnage vehicles for operating in FTL (full truck load)
operations. While, LTL (less truck load) operations will
provide last mile delivery services to consumption
centers. Lesser border checks/paper works will reduce
the transit time and the operating cost is expected to
shrink leading to better operational efficiency.

An integrated player...to benefit from revival in
fortunes of logistics sector

TCI is one of the largest integrated players in the
organised logistics industry. Leveraging branch
network of 1400, 9000 trucks and 8 fulfillment centers,
TCI claims to move ~2.5% of India's GDP by value. In
addition to the surface logistics, TCI in collaboration
with CONCOR provides container movements on
Delhi, Bangalore, Chennai, Hyderabad, Mumbai,
Kolkata and Guwahati and full rake movements on
dedicated routes. TCI also manages coastal shipping of
containers with an owned fleet of 5 ships with capacity
of 40000 DWT (dead weight tonnage). Going forward
we believe that TCI is likely to benefit from
improvement in industry led by implementation of GST
leading to higher outsourcing of logistics &
warehousing services to third party logistics players.

Re-aligning focus with de-merger of XPS division

During FY17, TCI has completed de-merger of its XPS
division into a separate entity which was contributing
29% (FY16) towards overall revenues. While EBITDA
margin contribution was in the range of 8-10%. The de-
merger is expected to realign management focus
towards core business of freight and Supply chain.

Freight & supply chain business on path to revival
TCI’s revenue growth from freight segment was modest
at 2.4% CAGR over FY10-16. The decline in the freight
segment has been compensated by the supply chain,
XPs and seaway divisions which grew by 10%, 17% &
17% CAGR over FY10-16. During 9mFY17, Freight
business (50% of revenues) witnessed an strong revival,
grew by 8% YoY while supply chain and Seaway
business witnessed a strong traction with a growth of
19% & 14% YoY.

Premium valuation to continue...we value at 20x
Currently, TCl is trading at a 1 Year forward P/E of 22x
which is 38% premium to last 3 year historical average.
Implementation of GST 1is expected to provide
opportunities for scaling up for organised players like
TCI business due to increased outsourcing by the
manufacturers to 3PLs. With improvement in scale, free
movement of goods and lower transit time is expected
to bring overall efficiency thereby improvement in
margin profile. We have a Buy rating on TCI with target
price of Rs283.

SOTP Valuation
Particulars Matrix P]';)ls9 Multiple Valt:;/ss)hare
Standalone P/E 12.6 20x 257
JV & Subsidiaries Sales/Mcap 0.5x 23
Total Value per share 280
Peer comparison
Company |Mcap(cr) Sales (cr) EBITDA Margin %
FY17E | FY18E | FY19E | FY17E | FY18E | FY19E
VRL 3,058 1825 | 2024 | 2286 | 12.7 13.4 14.3
GATI 1,209 1910 | 2325 | 2826 8.3 9.8 10.7
GDL 2,925 1133 | 1280 | 1440 | 21.0 22.8 23.3
TCI 1,856 1787 | 2048 | 2366 9.0 94 9.5
Company PAT (cr) P/E
FY17E | FY18E | FY19E | FY17E | FY18E | FY19E
VRL 81 107 146 Bk 24.8 19.2
GATI 54 94 140 16.5 10.8 7.7
GDL 99 142 178 28.0 19.8 15.9
TCI 66 80 97 26.9 225 18.4

Source: Bloomberg, Geojit Research
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Investment Rationale...

Indian logistics sector on cusp of change...

Logistics sector is expected to witness a remarkable
turnaround led by roll out of GST, revival in domestic
macro, exponential growth in e-commerce, higher
infrastructure spending in roads projects, fast tracking
of Dedicated Freight Corridor (DFC) and initiatives like
Make in India.

Further, the centre has identified 35 clusters which
accounts for half of total freight movement for building
logistics parks to improve the existing transportation
and warehousing scenario in the country. The proposed
multimodal logistics parks would reduce transportation
cost by 10 per cent for the industries in the 35 clusters,
thereby enabling freight movement on higher sized
trucks and rail. Increased freight movement on higher
sized trucks and rail will result in reduction in freight
vehicles. In addition, shifting warehouses and
wholesale markets, which is currently being operated
inside the city, to logistics parks would free up urban
spaces and it would further reduce warehousing costs.

GST implementation...the game changer

Currently, the average logistics cost in India is
estimated to be around 14 per cent of GDP which is way
higher compared to other developed countries which is
around 8 per cent of GDP. More than 62% of the
domestic freight movement in India is through roads
and bulk of this includes interstate movement. Existence
of multiple tax and state level levies mean long queues
at check post which leads to significant idling of trucks
leading to higher costs. Truck delays average five-to-
seven hours at inter-state checkpoints. This, combined
with other delays, keep trucks from moving during 60%
of the entire transit time. High variability and
unpredictability in shipments add to logistics costs in
the form of higher-than-optimal buffer stocks and lost
sales, pushing logistics costs in India. The prevailing
complicated tax structure in India meant that logistics
decisions, including the choice of setting up inventory
and distribution centres, are taken based on the tax
regime such as central sales tax and state value-added
tax (VAT) rates, rather than on operational efficiency.
Tax optimization and administration is often considered
over the operational and logistics efficiency.

Implementation of Goods & Services Tax (GST) will be a
game changing event for businesses in general and
organized logistics players in specific. The planned GST
system seeks to replace state and federal taxes and
tariffs to a single tax at the point of sale. Expert

estimates suggest that GST implementation can reduce
the overall logistics cost by around 30-40 per cent,
thereby leading to an overall saving of about 0.3-0.4 per
cent of GDP. It would provide a boost to warehousing,
supply chain management and third party logistic
players (3PL) business. It will enable the creation of the
common market and permit free and unimpeded
movement of goods & services across the country. The
anticipated benefits for LSPs (Logistics Service
Providers) being consolidation of its network, larger
warehouses, larger tonnage trucks, thus overall better
efficiencies. This would mean that modern technologies
like automatic storage and retrieval, material handling
equipment; RFID, etc. will replace labour intensive
activities, thereby reducing errors in the supply chain
and therefore cost. This will make warehousing and
trucking in India more efficient. Additionally, GST will
bring everyone into tax ambit which will reduce the
share of unorganized sector in warehousing and
transport. Price of organized player will reduce due to
rationalisation of taxes will reduce the price advantage
enjoyed by unorganised sector.

Currently, due to multiplicity of taxes levied by states
and limitation in claiming taxes credits across states,
manufacturers generally operate state-level warehouses,
inventory and distribution centres to avoid Central
Sales Tax (CST), rather than maximising on operational
efficiency. With a view to avoid CST, manufacturers
generally use the stock transfer method to move the
goods inter-state and supply distributors. This has led
to highly fragmented and unorganised players in the
sector which is impacting organized players to scale up.
The GST will allow manufacturers to move away from
owing warehouses in different states to creating new
regional warehouses based on operational and logistics
efficiency and further employing third-party logistics
companies to manage their overall distribution and
supply chains.

Multimodal Logistics...theme of the day

Multimodal transport refers to the seamless transport of
cargo from one point to another via more than one
mode of transport. Multimodal Logistics can be viewed
as “the chain that interconnects different links or modes
of transport - air, sea, and land into one complete
process that ensures an efficient and cost-effective door-
to-door movement of cargo under the responsibility of a
single transport operator, known as a Multimodal
Transport Operator (MTO). Government's new
initiative which includes Dedicated Freight Corridor
(DEC), ‘Sagarmala’ and ‘Bharatmala’ would further
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enable seamless multimodal logistics services.
Multimodal logistics is designed to cut transit times,
decongest the existing congested modes and reduce
logistics cost. Estimates indicate that Multimodal
logistics can potentially reduce costs by 10-25%.

Infrastructure push...to boost logistic players
Government’s new initiative on the projects like
Dedicated Freight Corridors (DFC), Sagar mala and
Bharat Mala etc would further enable seamless
multimodal logistics services. Government has
enhanced the allocation for Road & highways by 12% to
Rs64900cr for FY18 to complete 8000kms of road
construction. Also government will launch an
integrated transport and logistics policy aimed at
increasing the average freight speed on highways to
50km/hour and cutting cost by half. This plan includes
construction of 50 economic corriders, 35 logistic sparks
and 10 intermodal stations with investment of Rs5lakhs
cr. Most of these corridors are national highway
expansion plans where two-lane highways will be
expanded to six lanes. The move would increase the
average distances covered by the freight vehicles from
the existing 200-250 km to 350 km.

Key beneficiary from revival in logistic sector...

TCI is expected to benefit from roll out of GST,
improvement in infrastructure and revival in domestic
macros. Given TCI's strong presence in managing
warehousing space, provides multimodal logistics
services, supply chain management and the third party
logistics services, which are the key themes to emerge
from the implementation of the GST. TCI over the years
has transformed into a plain vanilla truck operator to an
integrated player in logistic sector. Further, the
company plans to ramp up its revenues from the
multimodal transport services combining the benefits of
integration of the road, rail and sea services.

TCI an integrated player...

TCl is an integrated player in logistic sector with a fleet
of 9000 trucks operated/day, 1400 branch network and
also manages coastal shipping with an owned fleet of 5
ships. Furthermore, the company provides 8 fulfillment
services centers with a delivery capacity of 100000
orders per day and has 11mn sq ft of warehousing
space.The company has organized its businesses into
three key segments:

Freight business

TCI provides road & rail transportation services. TCI is
largely into lower margin FTL (full truck load) business,
but now about a third is constituted by LTL (less than
truck load) which has higher margins. TCIL also has a
JV with Container Corporation of India (CONCOR), for
providing train freight services. Under Freight segment,
TCI provides comprehensive multimodal solutions for
any cargo dimension or product segment. Supported by
600 owned offices, TCI Freight offers from Full Truck
Load (FTL) to Less than Truck Load (LTL), Sundry,
Project Heavy Haul (PHH) while its Rail logistics
provide services such as containers, wagons and special
automotive wagons to full train movement. For over
dimensional cargo, TCI has its own hydraulic axles and
trailers.

Freight division impacted by industry dynamics...
Currently 52% of TCIL’s revenue comes from the
Freights division, which is a low margin business
(EBITDA margins are in the range of 3%-5%). Margins
are low as the business being mature and fragmented.
Entry barriers are low largely due to not being a capital
intensive business. Higher fuel cost, different rate
structures, higher transit time and large unorganised
players in different regions is currently affecting pricing
power which is ultimately leading to difficulty in scale
up by large organised players.

Freight division performance to improve....

The company has around 9000 trucks which provide
freight services. It has a strong backing in terms of its
extensive and strategically located branch network. TCI
freight business segment is witnessing a shift from the
full truck load to the less than truck load which has
scope for improvement in margins. The stability in fuel
prices and implementation of GST will reduce the
transit cost. Once over dimensional cargo business (a
shipment system that is normally bigger than standard
container in length, breadth and height, specially
designed vessels having 500-1000 tons) picks-up the
volumes & revenue will see traction. Improvement in
efficiency (and load factor) of road transporters on the
back of route optimisation and reduced delivery times
with the elimination of complications/delays around
the state-level check posts. Currently, a bulk of journey
time is spent at check posts, state borders, and other
regulatory stoppages. We factor revenue from this
segment to grow by 11% CAGR over FY17E-FY19E.
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TCI's supply chain
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Supply Chain Solutions

In Supply Chain division, TCI provides a single-
window supply chain solution from conceptualization
and network design to implementation. The core service
offerings includes supply chain consultancy, in-bound
logistics, warehousing/distribution centre management
and out-bound logistics. TCI manages complete logistics
value chain for sectors such as Automobiles (auto parts
& finished), construction segment, Hi tech & telecom
(ICE), E-commerce, Retail & consumer products,
Chemicals logistics. TCI's 75% revenue from this
segment is contributed by automobile industry. It has
over 300-350 customers in the Supply Chain segment
(including Auto, FMCG and others) and caters to nearly
all major Auto OEMs in India.

Auto industry to drive supply chain business

TCI Supply Chain business contributes 42% towards
revenue (as of FY16) and nearly 75% of the revenues are
driven by the Auto sector. After a downtrend in FY16
the auto industry is on path to recovery and which is
also refelecting in TCI SCS segment also. Going
forward, we factor TCI supply chain to growth by 20%
CAGR over FY17E-FY19E driven by strong growth
momentum in Auto sector.

Strong correlation with TCI SCS & Auto industry trend

25.0% - mProduction  mSales TCISCS Revenue
20.0% -
15.0%

10.0% -

:I e e

FY12 FY13 FY14 FY15 FY16

5.0%

0.0%

-5.0% - 9mFY17

Source: Company, Geojit Research.

Seaway business to witness strong growth...

TCI Seaways caters to the coastal cargo requirements for
transporting container and bulk cargo from ports. TCI's
is currently operating 5 ships with a capacity of 40000
DWT with 3650 marine containers. 3 ships are deployed
in East coast operating Chennai-Andaman, Vizag-
Andamang and Port Blair-Yangon-Kolkata- Vizag. In
the West coast it is operating between Mundra-cochin.
Recently it has acquired a new ship for ($5.5mn) with
capacity of 13760 DWT to be deployed in West coast.
Revenue from this segment grew by 17% CAGR over
FY10-16, while overall contribution from this segment
towards total revenue has increased from 6% to 9%
during FY10-16. Revenue from this segment is expected
to grow by 12% CAGR over FY17E-19E.
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Capacity building....
Capital expenditure in last 10 years
FY07-15 FY16 FY17E 9mFY17

Hub centers & warehouses 260.2 95.7 25.0 23.8
Wind power 9.0 0.0 0.0 0.0
Ships & Containers 151.5 43 65.0 14.2
Trucks & Cars 240.7 64.5 30.0 14.6
Others (Equip, IT etc) 77.1 3.9 5.0 1.8
Total 738.5 168.4 125.0 54.4

Source: Company, Geojit Research

Over the years major investment done by TCI was
towards expanding its warehousing capacity and fleet
which includes trucks and ships & containers. The focus
was towards attaining a multi logistics player status.
Expansion of warehousing solutions was to strengthen
its supply chain business. Going forward, we believe
TCI will be a key beneficiary of improvement in the
sector outlook led by implementation of GST, revival in
domestic macro and improvement in infrastructure.

Financials

Revenue growth to pick-up...

Revenue growth was modest which grew by 6% CAGR
over FY13-FY16 largely due to sluggish economy which
impacting freight business which saw only modest
growth of 3% CAGR. Revenue from XPS (now
demerged entity), SCS and Seaway divisions grew by
6%, 6.4% and 13% CAGR over same period. However,
9mFY17 witnessed a revival; with a revenue growth of
12% YoY led by Freight, SCS and Seaway divisions
which grew by 8%, 19% and 14% YoY, respectively.
Going forward we factor revenue to grow by 15%
CAGR over FY17E-19E.

Revenue growth excluding XPS division (demerged)
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Source: Company, Geojit Research.

EBITDA margin is to improve...

TCI's EBITDA grew by 13% CAGR over FY13-16.
EBITDA margin was in the range of 7%-7.6%. TCI's
EBITDA margin from freight division was in range of
3%-5% during this period due to sluggish domestic
macro and higher competition. During FY16, due to
lower cost and improvement in operational efficiency
EBITDA margins improved by 40bps YoY to 8%. For
9mFY17, EBITDA grew by 23% YoY, while EBITDA
margins improved by 80bps YoY to 9%, led by lower
cost. Going forward we factor EBITDA margins to
improve by 50bps to 9.5% over FY17E-19E.

EBITDA and Margins excluding XPS division (demerged)
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Source: Company, Geojit Research.

Company Description

Incorporated in 1958, as a “One Man, One Truck,
and One Office” company, TCI has transformed
into India’s leading integrated multimodal logistics
and supply chain solutions provider. Has
infrastructure comprising of an extensive network
of 1400+ company owned offices and 1lmillion
sq.ft of warehousing space. Over the years, has
expanded its foot prints offering seamless
multimodal transportation solutions in domestic as
well as in International markets.

Key Risks...

e Higher competition due to new entrants in supply
chain solutions & E-commerce opting for own
supply chain.

e Competition from start-ups with strong technology
back-up which may disrupt the existing eco system
of organised players

e Freight contributes currently 50% of overall
revenue which is vulnerable to truck rentals.
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Profit & Loss Account Balance Sheet
Y.EMarch (Rscr) FY1I5A FY16A FY17E FY18E FY19E Y.E March (Rs cr) FY15A FY16A FY17E FY18E FY19E
Sales 2,197 2,258 1,787 2,048 2,366 Cash 17 12 19 15 34
% change 84 2.8 (20.9) 14.6 15.6 Accounts Receivable 394 313 323 353 389
EBITDA 170 182 161 192 225 Inventories 2 2 3 3 4
% change 14.1 7.0 (11.8) 19.7 16.8 Other Cur. Assets 118 119 105 109 126
Depreciation 49 54 59 67 76 Investments 44 23 35 45 55
EBIT 121 128 102 125 149 Gross Fixed Assets 737 789 914 1,039 1,164
Interest 32 28 30 34 37 Net Fixed Assets 475 516 582 640 689
Other Income 12 12 13 15 18 CWIP 7 12 8 8 12
PBT 101 112 85 106 130 Intangible Assets 4 1 0 0 0
% change 22.0 110 (242 24.8 21.9 Def. Tax (Net) (28) 32) 32) 32) 32)
Tax 25 27 19 27 32 Other Assets - - - - -
Tax Rate (%) 25.0 24.3 22.0 25.0 25.0 Total Assets 1,031 967 1,038 1,142 1,277
Reported PAT 76 85 66 80 97 Current Liabilities 123 110 98 110 128
Adj.* - - - - - Provisions 56 47 44 50 58
Adj. PAT 76 85 66 80 97 Debt Funds 271 300 342 369 404
% change 22.5 12.0 (21.9) 20.0 21.9 Other Liabilities - - - - -
No. of shares 7.6 7.6 7.7 7.7 7.7 Equity Capital 15 15 15 15 15
Adj EPS (Rs) 10.0 11.2 8.8 10.5 12.8 Reserves & Surplus 566 494 539 597 672
% change 22.5 12.0 (21.9) 20.0 21.9 Shareholder’s Fund 581 510 554 612 687
DPS (Rs) 1.6 29 29 29 29 Total Liabilities 1,031 967 1,038 1,142 1,277
BVPS (Rs) 77 67 73 81 91
Cash flow Ratios
Y.EMarch (Rscr)  FY15A  FY16A  FY17E FYI8E FYI9E PY‘]i_I:‘Z‘i‘ I({R:r) FY12A _FyleA FVIZE TYISE FYIOF
- rofitab. eturn
EZ;“C‘:S; ?(;P“' 1§g 133 1%? 1‘11; 1;3 EBITDA margin (%) 7.8 8.1 9.0 94 95
Changes in W,C (28) ) (12) (16) (28) EBIT ma.rgin (%) 55 5.7 5.7 6.1 6.3
CF.O 126 233 130 150 164 Net profit mgn. (%) 85 338 37 39 41
Capital exp. (136) (170) (115) (131) (129) ROE (%) 146 156 125 137 150
Change in inv. (19) (13) (12) (10) (10) ROCE (%.) 2 100 1.0 88 o1 97
Other invest.CF 8 85 13 15 18 W-C & Liquidity
C.F - investing (147) ST Receivables (days) 615 57.1 65.0 603 57.3
Is.sue of equity P ) i g i Inventory (days) 0.4 04 0.6 0.7 0.7
Tssue/ repay debt = 5 5 5o == Payables (days) 255 23.8 26.6 23.6 23.3
. . Current ratio (x) 3.0 28 32 3.0 3.0
Dividends paid (10) (18) (22) (22) (22) ick ratio () 33 29 35 33 33
Other finance.CF 8)  (249) (30) (34) (37) ?mc ' ' ' ' '
R . urnover &Levg.
g}f - E:':z’s‘;mg (21‘)’ (13(2 (96) (2(2 (2139) Gross asset T.O (x) 33 3.0 21 21 21
Clogs‘in S ) - " - iy Total asset T.O (x) 23 23 1.8 1.9 2.0
& Int. covge. ratio (x) 3.8 4.6 3.4 3.7 41
Adj. debt/ equity (x) 05 0.7 0.6 0.6 0.6
Valuation ratios
EV/Sales (x) 1.0 09 12 11 09
EV/EBITDA (x) 124 11.8 13.6 11.5 9.9
P/E (x) 241 21.6 27.6 23.0 18.9
P/BV (x) 3.2 3.6 3.3 3.0 2.7
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Recommendation Summary (last 3 years) Dates Rating Target

02-May-2017 Buy 280
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Source: Bloomberg, Geojit Research.

Large Cap Stocks; Mid Cap and Small Cap;
Buy - Upside is 10% or more. Buy - Upside is 15% or more.
Hold - Upside or downside is less than 10%. Accumulate* - Upside between 10% - 15%.
Reduce - Downside is 10% or more. Hold - Absolute returns between
0% - 10%.
Reduce/Sell - Absolute returns less than
0%.

To satisfy regulatory requirements, we attribute
‘Accumulate” as Buy and ‘Reduce’ as Sell.
The recommendations are based on 12 month horizon, unless otherwise specified. The investment ratings are on absolute positive/negative return basis. It is
possible that due to volatile price fluctuation in the near to medium term, there could be a temporary mismatch to rating.
* For reasons of valuations/return/lack of clarity/event we may revisit rating at appropriate time. Please note that the stock always carries the risk of being
upgraded to BUY or downgraded to a HOLD, REDUCE or SELL.

General Disclosures and Disclaimers
CERTIFICATION

I, Anil R, author of this Report, hereby certify that all the views expressed in this research report reflect our personal views about any or all of the subject
issuer or securities. This report has been prepared by the Research Team of Geojit Financial Services Limited, hereinafter referred to as Geojit.

COMPANY OVERVIEW

Geojit Financial Services Limited (hereinafter Geojit), a publically listed company, is engaged in services of retail broking, depository services, portfolio
management and marketing investment products including mutual funds, insurance and properties. Geojit is a SEBI registered Research Entity and as such
prepares and shares research data and reports periodically with clients, investors, stake holders and general public in compliance with Securities and
Exchange Board of India Act, 1992, Securities And Exchange Board Of India (Research Analysts) Regulations, 2014 and/or any other applicable directives,
instructions or guidelines issued by the Regulators from time to time.

DISTRIBUTION OF REPORTS

This document is not for public distribution and has been furnished to you solely for your information and must not be reproduced or redistributed to any
other person. Geojit will not treat the recipients of this report as clients by virtue of their receiving this report.

GENERAL REPRESENTATION

The research reports do not constitute an offer or solicitation for the purchase or sale of any financial instruments, inducements, promise, guarantee,
warranty, or as an official confirmation of any transaction or contractual obligations of any kind. This report is provided for assistance only and is not
intended to be and must not alone be taken as the basis for an investment decision. The information contained herein is from publicly available data or other
sources believed to be reliable, but we do not represent that it is accurate or complete and it should not be relied on as such. We have also reviewed the
research report for any untrue statements of material facts or any false or misleading information. While we endeavor to update on a reasonable basis the
information discussed in this material, there may be regulatory, compliance, or other reasons that prevent us from doing so.

RISK DISCLOSURE

Geojit and/or its Affiliates and its officers, directors and employees including the analyst/authors shall not be in any way be responsible for any loss or
damage that may arise to any person from any inadvertent error in the information contained in this report. Investors may lose his/her entire investment
under certain market conditions so before acting on any advice or recommendation in these material, investors should consider whether it is suitable for their
particular circumstances and, if necessary, seek professional advice. This report does not take into account the specific investment objectives, financial
situation/circumstances and the particular needs of any specific person who may receive this document. The user assumes the entire risk of any use made of
this information. Each recipient of this report should make such investigation as it deems necessary to arrive at an independent evaluation of an investment in
the securities of companies referred to in this report (including the merits and risks involved). The price, volume and income of the investments referred to in
this report may fluctuate and investors may realize losses that may exceed their original capital.

FUNDAMENTAL DISCLAIMER

We have prepared this report based on information believed to be reliable. The recommendations herein are based on 12 month horizon, unless otherwise
specified. The investment ratings are on absolute positive/negative return basis. It is possible that due to volatile price fluctuation in the near to medium
term, there could be a temporary mismatch to rating. For reasons of valuations/return/lack of clarity/event we may revisit rating at appropriate time. The
stocks always carry the risk of being upgraded to buy or downgraded to a hold, reduce or sell. The opinions expressed are subject to change but we have no
obligation to tell our clients when our opinions or recommendations change. This report is non-inclusive and does not consider all the information that the
recipients may consider material to investments. This report is issued by Geojit without any liability /undertaking/commitment on the part of itself or any of
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its entities. We may have issued or may issue on the companies covered herein, reports, recommendations or information which is contrary to those contained
in this report.

The projections and forecasts described in this report should be evaluated keeping in mind the fact that these are based on estimates and assumptions and
will vary from actual results over a period of time. The actual performance of the companies represented in the report may vary from those projected. These
are not scientifically proven to guarantee certain intended results and hence, are not published as a warranty and do not carry any evidentiary value
whatsoever. These are not to be relied on in or as contractual, legal or tax advice. Prospective investors and others are cautioned that any forward-looking
statements are not predictions and may be subject to change without notice.

URISDICTION

The securities described herein may not be eligible for sale in all jurisdictions or to all categories of investors. The countries in which the companies
mentioned in this report are organized may have restrictions on investments, voting rights or dealings in securities by nationals of other countries.
Distributing/ taking/sending/ dispatching/ transmitting this document in certain foreign jurisdictions may be restricted by law, and persons into whose
possession this document comes should inform themselves about, and observe any such restrictions. Failure to comply with this restriction may constitute a
violation of any foreign jurisdiction laws. Foreign currencies denominated securities are subject to fluctuations in exchange rates that could have an adverse
effect on the value or price of or income derived from the investment. Investors in securities such as ADRs, the value of which are influenced by foreign
currencies effectively assume currency risk.

REGULATORY DISCLOSURES:

Geojit's Associates consists of privately held companies such as Geojit Technologies Private Limited (GTPL- Software Solutions provider), Geojit Credits
Private Limited (GCPL- NBFC Services provider), Geojit Investment Services Limited (GISL- Corporate Agent for Insurance products), Geojit Financial
Management Services Private Limited (GFMSL) & Geojit Financial Distribution Private Limited (GFDPL), (Distributors of Insurance and MF Units).In the
context of the SEBI Regulations on Research Analysts (2014), Geojit affirms that we are a SEBI registered Research Entity and in the course of our business as a
stock market intermediary, we issue research reports /research analysis etc that are prepared by our Research Analysts. We also affirm and undertake that no
disciplinary action has been taken against us or our Analysts in connection with our business activities.

In compliance with the above mentioned SEBI Regulations, the following additional disclosures are also provided which may be considered by the reader
before making an investment decision:

1. Disclosures regarding Ownership*:

Geojit confirms that:
(i) It/its associates have no financial interest or any other material conflict in relation to the subject company (ies) covered herein.
(ii) It/its associates have no actual beneficial ownership greater than 1% in relation to the subject company (ies) covered herein.

Further, the Analyst confirms that:

(i) he, his associates and his relatives have no financial interest in the subject company (ies) covered herein, and they have no other material conflict in the
subject company.

(ii) he, his associates and his relatives have no actual/beneficial ownership greater than 1% in the subject company covered

2. Disclosures regarding Compensation:
During the past 12 months, Geojit or its Associates:

(a) Have not received any compensation from the subject company; (b) Have not managed or co-managed public offering of securities for the subject
company (c) Have not * received any compensation for investment banking or merchant banking or brokerage services from the subject company. (d) Have
not received any compensation for products or services other than investment banking or merchant banking or brokerage services from the subject company
(e) Have not received any compensation or other benefits from the subject company or third party in connection with the research report (f) The subject
company is / was not a client during twelve months preceding the date of distribution of the research report.

3. Disclosure by Geojit regarding the compensation paid to its Research Analyst:
Geojit hereby confirms that no part of the compensation paid to the persons employed by it as Research Analysts is based on any specific brokerage services
or transactions pertaining to trading in securities of companies contained in the Research Reports.

4. Disclosure regarding the Research Analyst’s connection with the subject company:
It is affirmed that the I Anil R Research Analyst(s) of Geojit have not served as an officer, director or employee of the subject company

5. Disclosure regarding Market Making activity:

Neither Geojit/its Analysts have engaged in market making activities for the subject company.

Please ensure that you have read the “Risk Disclosure Documents for Capital Market and Derivatives Segments” as prescribed by the Securities and
Exchange Board of India before investing.

Digitally signed by ANIL R

Date: 2017.05.02 10:06:17 +05'30'

Geojit Financial Services Ltd. (formerly known as Geojit BNP Paribas Financial Services Ltd.), Registered Office: 34/659-P, Civil Line Road, Padivattom,
Kochi-682024, Kerala, India. Phone: +91 484-2901000, Fax: +91 484-2979695, Website: geojit.com. For investor queries: customercare@geojit.com, For
grievances: grievances@geojit.com, For compliance officer: compliance@geojit.com.

Corporate Identity Number: L67120KL1994PLC008403, SEBI Regn.Nos.: NSE: INB/INF/INE231337230 I BSE:INB011337236 & INF011337237 | MSEI:
INE261337230, INB261337233 & INF261337233, Research Entity SEBI Reg No: INH200000345, Investment Adviser SEBI Reg No: INA200002817, Portfolio
Manager:INP000003203, NSDL: IN-DP-NSDL-24-97, CDSL: IN-DP-CDSL-648-2012, ARN Regn.Nos:0098, IRDA Corporate Agent (Composite) No.: CA0226.
Research Entity SEBI Registration Number: INH200000345
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